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Pacific Northwest Corporate Funding 
Real Estate, Corporate, and Business Finance Experts

Out of the box financing / Hard to fund transactions
No Upfront Fees – EVER!

Here at Pacific NW Corporate Funding we work hard to 
get your real estate, business and/or projects funded. 

We work with lenders that provide: 

Hard Money 
Private Money
Business Lines of Credit
Transactional Funding
SBA Loans 
Commercial Real Estate Loans 
Private Equity/Ventures 

… and a whole lot more. 

Our goal is to offer unequaled service, accessibility, and 
professionalism to our clients. 

We do our best to connect you with the best and most 
extensive network of financial sources available. 

In today’s challenging global marketplace, clients need a committed professional loan
intermediary who truly understands their needs and offers prudent advice. 

We work with the philosophy that your success is our success and will do our utmost best 
to ensure that you become an enthusiastic, loyal, and long-term friend as well as client. This 
completely depends on excellent performance, solid reputation, and integrity. Our aim is to 
provide all of these and more. 

Legal Disclaimer 

While we do our best to provide funding and we work hard for you, there are no guarantees 
being made here. We are not lawyers or attorneys. We cannot and do not provide legal 
advice. All interest rates, expenses, fees, and terms and conditions for financing and 
financing approval are always subject to change without notice. Pacific Northwest Corporate 
Funding (a.k.a. PNW Corp. Funding / pnwcorpfunding@gmail.com) its members, employees, 
and affiliates are affiliates of all the lenders. We are not a direct lender. We are not 
employees of the lenders and in no way represent them as employees or partners unless 
otherwise stated. Any and all legal issues will be dealt with in accordance with the laws of 
Washington State. Pacific Northwest Corporate Funding and its members, employees and 
affiliates will not be held responsible for any financial losses arising from any and all funding 
transactions. 
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About Our Programs*
*Subject to change. Varies in the U.S. and Worldwide

 No Upfront Fees  Professional Service
 Good / Bad Credit  No Doc / Full Doc

 Business & Real Estate  International / Worldwide
 Hard Money  Private Money

 Transitional Funding  Transaction Funding
 Unsecured Business Lines  SBA Loans
 ‘Out-of-the-Box’Funding  7 ~ 10 Days 
 No Reporting to Personal 

Bureaus 
 Interest Rates As Low As 

8.99% on UBLOC
 No Income Verification  $50,000 on up

Call Andrew for more information at (360) 727 – 7808 

Pacific Northwest Corporate Credit Specializes in Unsecured Business Lines of Credit (a.k.a. 
UBLOCs) 

CONTACT US 

Andrew Ikeda 
Pacific Northwest Funding 
606 South Pekin Road
Woodland, WA 98674 

Phone: (360) 727 – 7808 

Fax: (360) 857 – 6109 

Skype ID: gr8investor 

Email: pnwcorpfunding@gmail.com
Website: www.bestbusinessfunding.com
Personal Website: www.andrewikeda.com



                                                          

Could Your Business Use More Capital To... 

Expand? 
Purchase 

Real Estate? 
Invest? 

Lease 
Equipment? 

Advertise? 

Apply  Consultation Funding 

Fill out our 
simple 
prequalification 
form. 

A PNW Corporate 
Funding Consultant 
will prequalify you 
for up to $150,000 
in unsecued 
business credit 

Receive up to 
$150,000 in 
business credit 
lines within 10 
business days! 

PNW Corporate Funding can get your business 
up to $150,000 in working capital! 

Requirements for Working Capital Funding  

730+ FICO 
Two Year 
Seasoned 
Business! 

UP TO 
$150,000 in 

business 
credit! 

Andrew Ikeda 

 Dir - 360-727-7808   
Fax - 360-857-6109 

PNWCorpFunding@gmail.com 

PNW Corporate Funding 

PNW Corporate Funding 
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Lender A

500+ Business Only LOC Matrix 
Underwriting Variables 

 Available in the U.S. only (all 50 states) 
 Loan amounts up to $150K (unsecured) �
 Minimum personal FICO of 500 (Equifax 

score) �
 Minimum 1 year in business (2 years if FICO 

is below 600) �
 No credit card sales required if business is at 

least 2 years old �
 At least 50% ownership (80% if business is 

less than 2 years old) �
 Minimum yearly income of at least $150K 

($300K if personal credit score is below 600) 
 Minimum monthly average bank balance of 

$5K ($3K in some scenarios) �
 Minimum current month ending bank 

balance of $5K (zero in some scenarios) �
 Negative bank balance days accepted: 3 per month, up to 6 in 3 consecutive months
    (up to 6 per month & 10 in 3 consecutive months in some scenarios) �
 Insufficient funds incurred: 5 per month, up to 10 in 3 consecutive months  

(up to 10 per month & 20 in 3 consecutive months in some scenarios) �
 Required credit card transactions (average monthly volume)  

600+ FICO with credit card sales: 20 CC swipes per $3K | without CC sales – 5 bank deposits
500 FICO with credit card sales: 100 CC swipes per $10K | without CC sales – 15 bank deposits 

 Decision in 2 business days �
 Funding in as little as 7 days after preapproval and receipt of required documentation �
 Loan cost is 20 points �
 Terms - 6 to 18 months--payments withdrawn daily & are based on historical average 

daily account balances to ensure affordability  

Funding level example: 600+ FICO with credit card sales = $150K max | 500+ FICO without 
credit card sales = $75K max 

Repayment example: (APR is not a true rate measurement with this program) $50K loan, 9 mos. term: 
193 daily payments | $326.42 per day | appx. rate = 1.26 | total payback appx. $63K

For More Information On The 500+Business Only LOC Matrix
Contact Andrew Ikeda at pnwcorpfunding@gmail.com or call (360) 727 – 7808 
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Lender B

Program Highlights: 

 Out-of-the-Box Funding Worldwide 
 Mergers and Acquisitions
 LBO
 Business Lines of Credit
 Asset-Based Lending
 Distressed Situations 
 Debt / Equity 
 Mezzanine 
 Bridge Loans
 $5,000,000 minimum – USA
 $10,000,000 minimum – Outside USA 

Pacific Northwest Corporate Funding · Email: pnwcorpfunding@gmail.com

Lender C

Program Highlights:

 USA Only – California and Nevada Only 
 Up to $6 Million per Month
 Properties for sale with tenants and management in place 
 FHA , VA and Conventional Loans 
 Private Money
 Closing in 7 ~ 14 days
 Loans from 12 ~ 36 months 
 We do not lend based on FICO scores 

Pacific Northwest Corporate Funding · Email: pnwcorpfunding@gmail.com

Lender D  

Program Highlights:

Personal Line of Credit –
Private money loan, that typically funds within 3-5 days based on an unsecured loan with 
appropriate credit worthiness funding is between $5,000 - $250,000
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Commercial Loan -
Lending up to 70% of appraised values with credit not being a factor

Business Line of Credit -
Private money loan based on business, typically funds in 3 weeks. Verifiable 2 years in 
business with good stand letter. No tax returns. Funding is between $50,000 - $300,000

Corporate Credit Loan -                                                            
Private money loan. Funding $100,000 - $900,000. Must be aged 2+ years with a good 
standing letter with DNB 80+ Paydex score

Pacific Northwest Corporate Funding · Email: pnwcorpfunding@gmail.com

Lender E

Program Highlights:

 International Project Funding
 Insurance 
 Pension Funding
 Project Funding thru Bonds
 Debt / Equity Funding
 Hedge Funds
 Private Banking 

Pacific Northwest Corporate Funding · Email: pnwcorpfunding@gmail.com

Lender F

Program Highlights:

 Commercial – Office Buildings, Mixed Use, Apartments, Shopping Centers, 
Construction Loans, Gas Stations / Car Washes 

 Residential – SFR, Owner / Non-Owner Occupied, 1-4 Units, Condos / Town 
Homes, Mobile Home Parks, Raw Land

 Interest Rates from 8% to 13% 
 Equity driven underwriting up to 75% LTV / CLTV
 Stated Income – Minimal Documentation required
 Any credit ok / Bankruptcy ok 
 Piggy Backs 1st & 2nd Piggy Back Loans Available 
 Foreign National / No credit ok 
 Loan amount from $50,000 to $10,000,000 
 Up to 90% CLTV! (Seller Carry Back Allowed) 

Pacific Northwest Corporate Funding · Email: pnwcorpfunding@gmail.com
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Lender G

Program Highlights:

OVERVIEW: TRANSACTIONAL FUNDING

Transactional funding is short-term financing utilized by investors to fund the acquisition of 
distressed real estate, with the intent to resell the property at a profit shortly after acquisition. 
Lender G provides transactional funding for short sale acquisitions, as well as REOs, and 
will allow up to 60 days for repayment. 

IMPORTANT: Lender G is a provider of equity capital, and is not a lender or licensed 
mortgage banker. Lender G will not provide transactional funding for short 
sale transactions where full disclosure has not been made to the seller's lender 
regarding the nature of the transaction (i.e., property flip), nor will we fund any 
transactions where we suspect fraud, misrepresentation or BPO/appraisal 
manipulation.

The following are frequently asked questions (FAQ) regarding our transactional funding 
program:

Q: What sets Lender G apart from other transactional funders?

A: There are two key differences between the Lender G program and what is most 
commonly offered by transactional funders:

1. Lender G makes a preferred equity investment in the property as opposed to a loan. As 
such, Lender G does not require a personal guarantee (other than for fraud and 
misrepresentation), nor do we require a promissory note to be executed. 
2. Most transactional funders provide loans only for back to back transactions, whereas our 
general investment parameters allow for planned holding periods up to 60 days, with our 
“sweet spot” being hold periods of 10-35 days. 

Q: What percentage of the profit is allocated to Lender G?

A: As a provider of preferred equity, Lender G is entitled to a preferred return on the capital 
invested in each transaction. To achieve our targeted IRR for this investment strategy, we 
have established the following profit allocation schedule:

Holding Period (Days) Profit Allocation (% of Invested Capital)
0-1 Days 1.25%
2-5 Days 2.00%
6-15 Days 4.50%

16-25 Days 5.75%
26-35 Days 7.00%
36-45 Days 8.50%
46-60 Days 10.50%
61-95 Days 14.00%
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To the extent the total profit allocated to Lender G on any individual transaction is less than 
$2,000 based upon the schedule above, Lender G will be entitled to a minimum preferred 
profit allocation of $2,000. More details regarding our profit allocation can be found in the 
Lender G Agreement for Acquisition and Resale of Property

Q: In addition to the profit allocation, are there any other costs associated with each 
transaction?

A: Since we fund transactions based upon the merits of each deal, it is imperative that we 
perform the necessary due diligence on each transaction (e.g., valuation, market analysis, 
title history, etc.). To cover the costs associated with this due diligence, the Client pays 
Lender G $400 for the first transaction, and $250 for each subsequent transaction. This 
amount is paid to Lender G concurrent with the submission of each new transaction package. 

Q: Does Lender G perform a credit check?

A: No. However, as part of our standard due diligence, we will run a full background check -
including criminal - on each principal of the company. Lender G is not a direct lender and, 
therefore, does not qualify the transaction based upon the Client’s ability to repay the 
invested capital. 

Q: What information does Lender G require in order to begin underwriting a new transaction? 

A: In order for us to begin the underwriting process, we must have all of the following 
information: 

1. Lender G Application Form 
2. Lender G Short Sale Transaction Worksheet 
3. Copy of Drivers License 
4. Articles of Incorporation/Organization 
5. Bylaws/Operating Agreement 
6. Evidence that Corporation is in Good Standing (as of transaction date) 
7. Resumes of all Principals and/or Authorized Signers 
8. Brief Narrative Describing Business Plan 
9. Fully Executed A-B Contract (with all Addendums if applicable) 
10. Signed Approval Letter from A-Seller’s Lender 
11. If Short Sale, Affidavit of Understanding: Signed by A Seller and Notarized 
12. All Investor Disclosures (e.g., Intent to Sell at Profit, etc.) 
13. Fully Executed B-C Contract (with all Addendums and Disclosures) 
14. Evidence that C-Buyer’s Deposit is being held in Escrow (Min. Deposit of 3%) 
15. Approval Letter from C-Buyer’s Lender (must be from lender, not broker)
16. All Disclosures (e.g., Intent to Sell at Profit, etc.) must be present in contract
17. A-B and B-C Preliminary HUD-1 Closing Statements 
18. Lender G Valuation and Analysis Fee 

Q: How long does Lender G take to underwrite, approve and fund a transaction? 

A: Typically, our underwriting process can be completed within 7-10 business days from the 
time we receive all of the information listed above. Given the nature of this business, we are 
frequently asked to underwrite and fund transactions in 2-3 days. In order for us to properly 
underwrite the risk inherent in each transaction, we must have at least 7-10 business days. 
Please keep this timing in mind when structuring your transactions, as we will very rarely 
make exceptions to this policy. 
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Q: What issues would preclude Lender G from funding a transaction? 

A: Although we are in the business of investing capital, our primary objective is to generate 
superior risk-adjusted returns, while preserving our investors’ capital. In order for us to 
achieve this objective, we must fully vet each transaction before making an investment. As 
such, we will not fund transactions where the following characteristics are present:

* Full disclosure has not been made to the seller, seller’s lender, buyer, and buyer’s lender 
with respect to the nature of the transaction (i.e., property flip)

* Buyer’s loan is not fully credit approved, with the only remaining conditions being appraisal 
and clear title

* Title history shows multiple foreclosures, flips and/or deed transfers over the past 5 years

* Subject market is still in a state of decline with respect to property values, or has an 
oversupply of foreclosed homes and/or short sales 

* The spread between the A-B and B-C price is not sufficient to cover the costs of the 
transaction and provide an adequate equity “cushion” in the event the B-C transaction fails to 
close 

* The markup between the A-B and B-C is excessive or unrealistic, or where the B-C price is 
greater than the mortgage(s) being paid off (i.e., equity stripping)

* A-B contract is in an individual’s name (i.e., we will only provide capital to companies, not 
consumers)

In addition to the aforementioned issues, we will not fund transactions where we feel any 
facts have been misrepresented to any of the parties involved (seller, seller’s lender, buyer, 
buyer’s lender, title/escrow company, and us). 

Q: Can I choose the title and escrow company for the transaction? 

A: No. Given the unique nature of these short sale transactions and how we structure our 
capital contribution, Lender G has approved a number of title/escrow companies and 
attorneys around the country with whom we will work. A list of these service providers can be 
found on the Lender G’s website. 

Q: How does Lender G protect its investment? 

A: As noted above, we are providing equity, not debt. Accordingly, all of our invested capital 
is at risk without recourse back to our Clients (except for instances where fraud and/or 
misrepresentation has occurred). However, lack of personal guarantee and promissory note 
notwithstanding, we are able to mitigate risk and protect our investment through: (i) 
extensive transaction-level due diligence; (ii) execution of a Deed between Lender G, as 
Grantee, and our Client, as Grantor, which is held in escrow; (iii) filing of a Memorandum of 
Understanding, Mortgage, and/or Performance Deed of Trust; (iv) title insurance policy and 
closing protection letter provided by title insurance company; and (v) working only with 
trusted third party providers (e.g., title/escrow companies, mortgage lenders, appraisers, 
etc.). 



9 PACIFIC NORTHWEST CORPORATE FUNDING              2011 ~ 2012 

Q: Will Lender G provide a Proof of Funds Letter? 

A: We will provide a Proof of Funds letter upon our completing a cursory review of the 
contemplated transaction, which includes a quick analysis of the subject property, as well as 
the A-B and B-C contract prices. For members of Fix-A-Flip Funding, Lender G will not 
charge a fee for POF letters. POF letters will be issued at a cost of $25 each for non-
members. We will not issue POF letters for those transactions that fail to meet our standard 
underwriting criteria. 

Q: What if my C-buyer is getting an FHA loan and, therefore, cannot get an approval letter 
prior to the A-B Closing? 

A: We require that, at a minimum, the C-buyer provide a pre-approval letter from their lender 
(letters from brokers are not acceptable) stating that the loan has been credit approved, and 
that all supporting documentation has been collected, verified and approved. Although 
lenders cannot officially approve a file prior to A-B closing, the loan officer can do most, if not 
all of the underwriting beforehand. Additionally, we may request that the C-buyer sign letter 
authorizing Lender G to speak directly with, and obtain information from their lender. 

Q: How do I get started with Lender G? 

A: We encourage you to request an application / investor information packet prior to having a 
deal to submit, please complete the Investor Information Package and return, via email, to 
pnwcorpfunding@gmail.com. This will help in expediting the process once you have a 
transaction in need of funding. Please note, we don’t “pre-approve” Clients, as our decision 
to invest is based primarily on the transaction. However, if you have any liens, judgments, or 
pending lawsuits against you or the company in which you be taking title to the property, we 
will most likely decline your request. 

Pacific Northwest Corporate Funding · Email: pnwcorpfunding@gmail.com

Lender H 

Program Highlights:

 Hard Money / Private Money
 Proof of Funds Letter 
 Transactional Funding – Same day, up to $500,000,000!!! 
 USA Only 
 Rehab Funds Available 
 Poor Credit / Bankruptcy – No Problem! 
 Commercial Rehab Funds Available 

Pacific Northwest Corporate Funding · Email: pnwcorpfunding@gmail.com
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Lender I

Program Highlights:

 Quick, easy transactional funding to get you’re A-to-B deal funded
 Essentially a 1-day bridge loan
 Single Family 
 Lender J are also real estate investors and understand your needs
 Benefits to you: 

 YES! Quick, easy approvals
 YES! Funds 100% of the A-to-B transaction 
 YES! Funds your closing costs 
 YES! Easy on-line funding request
 YES! Funding in any state
 YES! Fair, competitive fees
 YES! Your title company or ours
 NO – credit checks
 NO – upfront fees
 NO – Loan to values
 NO – Appraisal expenses 
 NO – Income verification
 NO – Personal docs
 NO – Hassles 

Types of deals funded: 

 Short Sales
 REO’s
 Wholesales
 FSBO’s
 Commercial
 Bulk REO’s
 Land
 Any other double-closing needs

Fee Schedule: 

 Fees are based on transaction details
 Typically 2.5% of the loan amount on the first closing of the flip plus 

a $495 processing fee
 Minimum $2,250 funding fee regardless of loan size (typically only 

applies if your loan amount is less than $90,000) 

Ready to get started? Contact Andrew at pnwcorpfunding@gmail.com for more 
information and getting started. 
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ABOUT ME

Andrew Ikeda – Owner / CEO / Managing Director        

Professional Highlights: 

 15 years as a stock market investor 
 8 years as a real estate investor
 2 years as a residential mortgage loan officer
 2 years as an investor in tax lien certificates 

Personal Highlights: 

 Married with two awesome children (a son and daughter) 
 Former FAA Licensed Flight Instructor – Commercial, Multi-Engine, 

Instrument
 Commercial Air Taxi Pilot for Air Grand Canyon in Grand Canyon, AZ 
 Former WA State Real Estate Licensed Sales Person (2009) 
 Former WA State Life & Disability Insurance Agent (2009) 
 US Army – Good Conduct Medal, Service Medal, Honorable Discharge 
 Currently Sponsor 4 Needy Orphans –

   *A girl in the Congo 
   *A boy in Brazil 
   *A girl and a boy in India 

Pacific Northwest Corporate Funding · Email: pnwcorpfunding@gmail.com


